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What CEOs Must Recognize
About Global Investors in 2026

By David Solomon, Solomon Capital Group

Global capital markets are shifting in ways that
create significant opportunities for CEOs who
understand how investor expectations have
evolved. Following several years of volatility,
2026 stands out as a year shaped not by caution,
but by selectivity. Investors are actively seeking
companies that demonstrate
predictability and international relevance, and
they are deploying capital toward businesses that
show evidence, not ambition, of disciplined
execution.

clarity,

“Capital in 2026 is moving toward
clarity, repeatability and global
relevance.”

Market Trends Shaping Investor
Priorities in 2026

Across leading investor surveys, long-term capital
is favoring companies with predictable revenue,
strong governance and measurable execution.
Investors are prioritizing sectors such as Al-
driven enterprise software, cloud infrastructure,
cyber resilience, industrial technology and data-
rich platforms with clear monetization models.
Mid-market companies with annual revenues
between $20M-$150M especially those with
recurring or usage-based revenue—are emerging
as highly attractive investment targets.

“Reliability is becoming a core
investment advantage in 2026.”
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The Return of Capital - With New
Possibilities

Capital is flowing back into global markets,
creating meaningful opportunities for companies
that clarity, consistency
operational command. Investors are allocating
more capital to businesses showing stable year-
over-year performance and a clear line of sight for
the next 24-36 months.

demonstrate and

“Market conviction rises sharply
when a company’s story and its
numbers move in the same
direction.”

The New Discipline: Narrative and
Numbers Moving Together

In today’s market, the companies that rise above
the noise are those that align a compelling
strategic narrative with disciplined, data-driven
execution. Firms that present define KPIs,
transparent cohort metrics, and a controlled cost
structure consistently earn deeper attention from
institutional investors. When a company can
articulate why it exists, where it is going, and how
it measures progress with numbers that support
the story.

Investor confidence strengthens.
Ultimately, clear strategy enables
clear execution, and clear
execution attracts capital.
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Strategy as a Catalyst for Engagement

Investors increasingly prioritize companies that
can clearly articulate what problem they solve, for
whom, and why they hold a defensible leadership
position in their niche. In a crowded market, the
ability to present a coherent story supported by
traction has become a key
determinant of institutional engagement and
valuation strength.

measurable

At the same time, cross-border M&A is
accelerating across the US, UK and GCC, driven by
strategic buyers who prefer acquisition over
slower, costlier internal development. As markets
mature and competitive pressures intensify,
companies with proven technology, stable
margins and scalable economics are becoming

prime targets for cross-border consolidation.

IPO Markets Are Opening - Selectively
and Constructively

Momentum but investors are
focusing on companies that clearly match each
market’s expectations, particularly in enterprise
software, fintech infrastructure, industrial Al and
cybersecurity, where revenue visibility and
operational discipline are strongest. Companies
that demonstrate consistent KPIs, efficient cost
structures and clear market positioning are

meeting a more receptive institutional audience.

is returning,

An IPO performs best when the company already
behaves like a public company.
Early adoption of public-grade reporting,
governance and transparency reduces friction,

strengthens  credibility, and  significantly
improves investor conviction through the
process.
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Defining Insight for CEOs in 2026

e Global markets are reopening selectively,
but momentum is real for well-prepared
companies.

e Strong institutional interest in enterprise
software, fintech infrastructure,
industrial Al and cybersecurity.

e Investors reward clear strategy,
transparent KPIs and disciplined
execution.

e Companies that already operate with
public-grade rigor gain a competitive
advantage.

e For those ready this is a constructive
moment to capture capital and
accelerate growth.

About David Solomon:

David Solomon serves as the Chairman and
Founder of Solomon Capital Group, a boutique
cross-border investment bank advising CEOs
and boards on capital raising, M&A and IPO
strategy across Israel, the UK, the US and the
GCC. With over 25 years of experience, he guides
companies through complex strategic decisions,
from evaluating global capital markets to
private  equity deals and
international acquisitions. David is known for
his hands-on execution, deep market insight,
and ability to bridge investors, underwriters
and companies across multiple jurisdictions. His
work spans growth technology, industrials and
multinational groups seeking global expansion
and value creation.
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